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Editors Soapbox 
Hi, we have been working to line up some great 
events for this year. You can all help by making 
suggestions for demonstrators that we can contact 
and try to arrange in the future. Remember this is 
your group, so find some way of being involved 
and you will enjoy it more. Get out your pens and 
mark your calendars.  Larry Brown, Editor 
 

Upcoming events for 
 2008 

 Get you calendars out and mark these events 
down. Please bookmark our web site and check for 
updated meet information. Remember most of our 
meets have an “Iron in the Hat” drawing, so be sure 
to bring something. Meet information starts on this 
page and continues on page 3. 
 

February 9th PABA meet at Doug Learns home 
with Chris Winterstein. Information on page 7. 
February 23th, 2008- 9AM - Demo Mark Marrow 
At Marshalls. More information on this page.  
March 29,30th Joint meeting with FURNACE 
TOWN BLACKSMITH SHOP demonstrator will 
be Jonathan Nedbor. Information on page 5. 
April 20th  Demonstration meet at Historic Speed-
well in Morris County - Open hammerin/demo. 
Check web site for date change. Election meeting. 
Information on page 6. 
April 26&27 A Days in Doylestown, Pa  
More information on page 8. 
May 18th -9AM Open Hammer-in/demo at Tuck-
erton Seaport. More information on page . 
June 28 - 29th Historic Cold Spring Village
(HCSV) in Cape May. More information  
on page 6. 

July 19th Delaware City Day, Hammer-In and 
BBQ More information on page 6. 
August TBA Middlesex County Fair More infor-
mation in the next newsletter. 
September 12 - 14 Old Time Engine Show  
Washington Crossing Park, NJ, 
More info in the next newsletter .  
September 28th Red Mill in Clinton NJ 
More information next newsletter. 
 

February 23rd Meet With 
Mark Morrow at Marshals 
 Mark is our resident sword smith who lives in 
Brick and has been coming to the open forge at 
Mashall’s. Mark will probably demonstrate making 
a gladius sword.  This is a meet not to be missed! 
9AM start. More information about Mark starting 
on page 3. 
 

Directions to Marshals: 
 Marshalls farm is at 663 Casino Drive, 
HowelI (Monmouth Co.). NJ. which is about 
1/4 mile east of Route 9. Casino Dr. is a few 
miles north of 1-195. and a few miles south of 
Rte. 33. Either of these routes can be easily 
reached from the major north-south highways. 
including the Garden State Parkway. the NJ 
Turnpike. 1-195. Rt. 18 or Rt. 34. Marshall can 
be reached at his shop at (732) 780-0871.  

Notice 
Recently NJBA member Jeff Morelli  passed 
away.  Any donations NJBA members are 
able to make to an educational fund for the 
benefit of Jeffrey's children would be appre-
ciated. Donations should be written to 
“Morelli Children Fund” and sent to   
Mark Cubberley,  282 Main Street,  
Groveville, NJ 08620. 
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This information is available in 
hard copy only and not posted 
on the web 

NJBA Board of Directors 

 

Rather than use room in the newsletter, 
All correspondence between  

ABANA and NJBA is now being posted 
on the NJBA web site.  

If you cannot access it there, contact me 
and I will send you copies 

Official NJBA Address 
 

 NJBA 
 P.O. Box 224  
 Farmingdale, NJ  
         07727-9998  

The NJBA Web Site! 
The NJBA Web Site is up and running 
at: 
http://njba.abana-chapter.com/ 
 
The Newsletter is at: 
 
http://
members.bellatlantic.net/
~vze25jcc/index.htm 
 
or the site may be linked to from the 

NJBA web site. 



About Mark Morrow From His Web Site 
http://www.swordsmith.net/ 
 Morrow's Blade and Blacksmith Shop specializes in custom made 
weaponry for the distinguished collector. With over 30 years of 
blacksmithing experience, Mark has an eye for detail and prides 
himself on the integrity of his work. Any work commissioned from 
Morrow's Blade and Blacksmithing will be a one of a kind work of 
art hand forged by a master of the trade.  
 

 Mark Morrow began his career at the age of thirteen from what 
ever was available around his grandfather's junk pile. His first blades 
were made from broken saw blades and later he began using leaf 
springs which he would straighten cold and then grind to shape. Not 
satisfied with this method he built a small forge that was fueled by 
charcoal brickets. This worked quite well for smaller projects but did 
not work for larger swords because it used so much charcoal. Later, 
with the help of his grand father, he built a shop and a larger forge. 
This was simply the beginning, and many years later he is still pur-
suing this art. Once the shop was set up, he branched out into doing 
hand forged decorative iron work, which he still does (in limited 
quantity), but his main stay is weaponry and knives.  
 

 Mark forges all styles of edged weapons from the European, Roman and Japanese styles. When Mark 
began smithing, he had a genuine desire to learn the different fighting methods belonging to the varied 
weapons throughout the ages. During his studies, he found that the swords and weapons available were 
not built to withstand the test of an actual combat situation. Because of this, Mark determined that he 
would fill that void of quality weapons and founded Morrow's Blade and Blacksmith Shop. All of the 
weapons and knives from Morrow's Blade and Blacksmith Shop are hand forged to withstand the test of 
battle filling a void of quality weaponry and keeping to an ancient tradition shared by many cultures 
throughout the ages.  
 

Brick man is one of a handful of  
         professional swordsmiths in U.S 
From The Asbury Park Press 01/23/08 
 The odds are you'll never need a Roman gladiator's sword, a me-dieval broadsword or even a Japa-
nese samurai sword, but if you did, where would you go? 
 The answer could be as close as Brick at Morrow's Blade and Blacksmith Shop. 
In the world of unusual businesses, Mark Morrow probably rates pretty high. He's a swordmaker, a spe-
cialty offshoot of the blacksmith trade. And, it turns out, business is booming. Morrow practices a craft 
similar to smiths of a past century, heating metal and then hammering it into shape to form a sword. It's 
an exacting craft and one that requires a love of the work, he said. At 48 years old, he's still honing the 
blacksmith skills his grandfather taught him as a 13-year-old boy, he said. Back then, he was creating 
metalworks out of whatever scrap he could find. He started forging blades from broken saw parts, he 
said. Today, it's a different story, as he creates specialty blades in a world where most of the business is 
by word of mouth and the reputation a smith establishes, he said. 
 

 He admits he's made some concessions to the modern age, with a propane forge replacing the old 
charcoal one, and he will use an autohammer for some of the early pounding. But after that, it's all hand 
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hammering, grinding and polishing. There is a certain romance in that, Morrow said. But it's also a busi-
ness, one that is under increasing international competition as emerging manufacturers in India and 
China try to elbow their way into this market. 
 

 Morrow figures there's about 24 professional swordsmiths in the U.S. "There might be more," he 
said. "But I don't know them. A lot of the people out there are hobbyists. There's a difference." And, 
while he said he loves the work, it is a business that needs to turn a profit. His market today is mostly 
Roman-style swords, used by people who re-enact gladiator fights or the battles fought by that empire's 
legionnaires, he said. Making one of these swords takes about two weeks and will cost a customer $800 
to $1,000, Morrow said. He tries to do several projects at the same time, because parts of the process 
require pieces to be left alone for a time. In all, Morrow said he'll produce about 200 swords a year. It 
could be as little as 60, depending on the detail required. To do that, he works from early morning to 
about 9 at night, six days a week, he said. There was a time when he made a large number of Japanese 
ceremonial swords, some of the most intricate, he said. But the emerging economies of Asia have 
slowed that work to almost nothing now. "China and India have really moved into this field," Morrow 
said. "They're mass producing swords fast now, and a lot of it isn't good quality. There's been some hor-
ror stories of re-enactors using these things and having the blades break off." 
 

 Still, he wistfully concedes that the mass-produced swords have found a market. A mass-produced 
Japanese-style sword might cost $400, Morrow said. One of his will go for about $2,400, he added. "I 
can tell you that there is no competition between my quality and what they're turning out," Morrow said. 
"But if you're a kid that's just started collecting or you want something to hang up on the wall, you might 
opt for the $400 product. Most collectors start with the cheap stuff." His craft may be one that will be 
phased out by the emerging economies. Right now, he figures he makes about $20 to $40 an hour for his 
work; not much, he said, when one considers the skills required. 
 

 A quality swordmaker needs to be a master blacksmith, a better-than-average wood worker and a 
silversmith, he said. "You think of blades when you think of swords, but there's a lot more to them," he 
said. For example, there's the grip and the guards. That's probably wood, leather and maybe some silver 
inlay work, he said. A medieval sword consists of four pieces that have to fit together. A Japanese sword 
might be 12, he added. There are also the times that things go wrong, and those cost both time and 
money. Once he made a sword for a movie producer in Georgia, with nothing but a photograph to work 
from. The handle came out wrong and had to be re-done. "I pride myself on having an eye for quality 
and giving the customer what he wants," he said. "Your quality and customer satisfaction are what you 
are really selling." And while the workload seems to increase, he's still a one-man operation.  "I can't 
afford to pay anyone to help out and still make a profit," he said. "It takes a certain expertise. Low-
carbon steel is not forgiving. The bottom line is you have to make money on what you're doing or it's 
just a hobby." Morrow relocated from Arkansas about three years ago, and the sticker shock of New Jer-
sey was something he still remembers. "Money went a lot further in Arkansas," he said. "Things do cost 
more here." 
 

 But New Jersey has its benefits, he quickly adds. "I met my wife, Kathleen, on one of those Internet 
dating sites," he said. "She was already established up here as a physical therapist. So I packed up my 
stuff and moved north." Dave Macauley, chairman of the New Jersey Blacksmiths Association, said 
Morrow is a master of his craft. 
 "He'll always be in demand," Macauley said. "Handmade is better than anything that can be manufac-
tured by machine." 
 
Asbury Park Press 01/23/08 
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Furnace Town Blacksmith’s Guild 
Joint Meeting & Workshop 
29th & 30th March, 2008 
Cost is $40.00 if registration if by 14th March 
$50.00 thereafter 
Saturday night dinner is $15.00 extra 
 

Jonathan Nedbor  
    is the Demonstrator 
 A full time blacksmith for over 30 years, Jonathan is a 
popular teacher and demonstrator, able to share his insights 
into the forging process. He specializes in historic forged ironwork focusing on early hardware 
of New York's Hudson Valley. Much of his work is used on historic houses and museums, 
many of which are listed on the National Register. He also designs and produces contemporary 
furniture and household ironwork. 
 Jonathan's classes and demonstrations seek to communicate the beauty and simplicity of a 
pure forged approach to shaping iron. He covers tool making, forge welding, scrolls, ap-
proaches to authentic reproduction of historic hardware and more. 
 

There will be Iron-In-The-Hat, a special auction, and tailgate sales. We will have Norm Lar-
son's and Skipjack Press books for sale. 
 

============================================================== 
Registration form: 
 

NAME / s ____________________________________________________________________ 
 
ADDRESS  __________________________________________________________________ 
 
CITY / STATE / ZIP____________________________________________________________ 
 
PHONE / EMAIL _____________________________________________________________ 
 
Preregistration x $35 ($45 late) = 
Saturday night dinner x $15 = Total = 
 

Send money and registrations to: 
Mark Williams, 114 W. Federal St., Snow Hill, MD 21863 
williamsiron@comcast.net 410-632-0914 
Make the check out to: Furnace Town Blacksmiths Guild. Mark will send a confirmation. 
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Historic Speedwell April 20th  
 

NJBA has been invited to demonstrate at Historic 
Speedwell Park in Morris Plains. This is the his-
toric site of Speedwell Iron Works and the estate of 
it’s owner Stephen Vail and also listed as “The 
Birthplace of the Telegraph” . We are asking 
Smiths of all levels to try to attend to help in this 
demonstration.  This is also our Spring election 
meeting? 
Directions; 
 From I-287 
Exit 36 Southbound (Ridgedale Avenue) Exit 36B 
Northbound (Lafayette Street). Turn Right onto 
Ridgedale Avenue. At second light (third light 
from exit 36B), turn Left onto Hanover Avenue. At 
third light, turn Left onto Speedwell Avenue 
(Route 202 South). At second light turn Left onto 
Cory Road, and turn Left into parking lot.  
From Route 24 
Exit 1A-Morristown. Exit onto County Route 511. 
Remain in right lane and turn Right onto Hanover 
Avenue. Follow Hanover to intersection of Speed-
well Avenue (Route 202 South). At second light 
turn Left onto Cory Road then turn Left into the 
Speedwell parking lot.  
From the Morristown Green 
From downtown Morristown, follow Speedwell 
Avenue (Route 202 North) for approximately 1 
mile. Turn Right at Cory Road. Turn Left into the 
Speedwell parking lot.  
The coordinator is David Macauley  
 
Tuckerton Seaport   May 18 
On May 18,2008 NJBA will be doing a demo at 
Tuckerton Seaport ,in Tuckerton NJ . The event 
starts at 10:00 am . We start setting up around 9:00.      
Bring your own food or there is a restaurant at the 
seaport.                    
Directions to the seaport are, from the North take 
the Garden State Parkway South to Exit 58
(Tuckerton/Little Egg Harbor) . Make a left at the 
end of the ramp onto Rt.539 south. Follow Rt 539
( becomes Green Street) to the third traffic light at 
Rt 9( Main St.) Make a right. the Seaport is on the 
left across from the lake. for information on the 
seaport go to www.tuckertonseaport.org 
 

Historic Cold  
Spring Village (HCSV) 
June 28th - 29th 
 NJBA is holding a public demonstration/
hammer-in at Historic Cold Spring Village (HCSV) 
in Cape May on July 28 – 29. NJBA has been hold-
ing this event at (HCSV) for several years now. I 
will be bringing the NJBA trailer and some per-
sonal portable equipment down to the site, so you 
don’t need to lug any equipment If you are inter-
ested in demonstrating to the public or just hanging 
with the Smiths please join us. I can obtain free 
passes and meal vouchers for all demonstrators. I 
do need to know in advance if you are coming one 
or both days, so I can make arrangements. We have 
also been known to have a nice a lunch at the 
Grange on the property.  
 Generally we start set up around 9AM and 
break down by 5PM. Travel time from central NJ is 
about 2 hours and Cape May is wonderful place to 
visit with your family.  
 If you need further information, please contact 
me at your convenience. The web site for HCSV is: 
http://www.hcsv.org/  
Thanks, 
David Macauley  
Delaware City Day, 
Hammer-In and BBQ 
July 19th  
Second Annual Hammer in / BBQ  
 Kerry Rhoades and John Chobrda, along with 
the New Jersey Blacksmiths Assn. would like to 
invite all smiths, metal heads, and their families to 
the 2nd Annual forge in and BBQ on Saturday July 
19th at Kerry's shop, "Forged Creations" in Dela-
ware City, Delaware. This event is being held in 
conjunction with "Delaware City Day" a day of 
parades, games, and fireworks.  
 We will be setting up portable forges and dis-
play tables for you to display and sell your work, 
also to demo to the general public and teach some 
of us old dogs new tricks. We will be grilling a 
whole suckling pig, so we ask that you bring a cov-
ered dish or something to share with others. Space 
is available for tail gating so bring any tools, anvils 
or stuff you no longer use.  
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 Kerry's shop is located at 124 Clinton Street in 
Delaware City, try to come early as the parade runs 
down Clinton Street and it will be closed at 9:00 
AM. phone numbers are:   
302-832-1631 or 302-757-0733 
 Come on out on the 19th of July, bring your 
family, your work, a hammer, your hunger and 
something (food) to share. Hope to see you then.  

Old Time Engine Show 
September 12th, 13th, and 14th  
 NJBA will again be at the Delaware Valley Old 
Time Power and Equipment Association’s “Days 
of the Past” Engine Show at Washington Crossing 
State Park, in Titusville, New Jersey. Come on out 
and bring the family, there are hay rides for the 
kids, a metal heads flea market, and a lot to see. 
We will have a couple of forges going so bring a 
hammer, also if you have some items for sale we 
will have a table out. Come on out and join the fun. 
For more information check out their web site 
http://daysofthepast.com  
Directions: 
 The Engine Show is located in Washington 
Crossing State Park off of Rt. 29 (River Rd.) South 
of Lambertville and North of Trenton signs are 
posted to show the way.  
 

Outside NJBA Meets 
PABA February 9th  
 The meeting will be on 09 February, at Blue 
Beam Forge, 121 Pebble Woods Drive, Doyles-
town, PA 18901-2907. Space will be limited, as the 
forge is a 24 x 26 space, so plan to pack in tight. 
Please bring hearing protection, as the forge will be 
noisy if the doors are kept shut to combat the cold. 
There is additional space in the house garage and I 
may be able to get a tent from the scout troop for 
IITH and general congregating.  
 Lunch is up to each person; I will have maps of 
Doylestown available (about 2 miles away) with 
various eating spots highlighted.  
 The lead demonstrator will be Chris Winter-
stein owner of Dirt Circus Ironworks in North 
Carolina and now working for Yellen Ironworks 
(and the current ABANA President). Chris has 
been blacksmithing for over 12 years, beginning at 
the Penland School of Crafts in North Carolina, and 
he then moved to the National Ornamental Metals 

Museum in Memphis TN, where I got to know him 
well. He left the Metal Museum and worked with 
many other smiths across the US as a journeyman, 
and then returned to Penland, as Studio Coordina-
tor of the Iron Studio at the Penland School of 
Crafts. Chris has demonstrated for many groups 
over the years and is a talented demonstrator with 
fine artistic skills and the ability to make complex 
forgings clear and understandable. He will demon-
strate in the morning.  
 One of the hidden jewels of Doylestown is the 
Mercer Museum http://www.mercermuseum.org. 
This museum, the vision of Henry Chapman Mer-
cer, is one of the largest and certainly the most 
eclectic collections of early American crafts and 
everyday life and certainly something to visit. For 
those members who wish to visit the Mercer, I am 
trying to arrange a special price for admission. 
More on that at the meeting. The afternoon can be 
spent at the Mercer, and members can pick up IITH 
items at the forge up to 5:00 PM. For those mem-
bers who elect to stay at the forge, we will keep the 
plans for demonstrations loose. My son Calum and 
I demonstrate the pierced plates that I have been 
doing, or Chris may also do more work. Anyone 
who wants to work can also pitch in.  
We hope to see you all here. Doug Learn  
Directions:  
From the West; travel on the turnpike to the Wil-
low Grove Exit. Proceed north on 611 approxi-
mately 8 miles, past Barn Plaza and the intersection 
of Edison-Furlong Road and 611. Turn right (east) 
on Edison-Furlong Road and proceed approxi-
mately 400 yards to the first left, Sauerman Road. 
Proceed on Sauerman Road for approximately 100 
yards to Pebble Hill Road on the right. Turn right; 
121 is the fifth house on the left, counting the 
house on the corner. Please park only on the right 
side of the road so traffic can easily get past.  
From the North, travel south on Route 33 to Inter-
state 78, going west to the Hellertown exit. Go 
south on Route 412 through Hellertown and on to 
611. Proceed south on 611 and follow the direc-
tions above.  
From the east, travel on the turnpike and follow 
the directions above. You can also come down 
Route 202 into Doylestown and get on 611.  
 For further directions call 215.489.1742.  
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THE BLACKSMITHS' 
GUILD 
OF THE POTOMAC INC  
Spring Fling 2008 April 18,19,20, 2008  
Gates open 3pm Fri.  
We again invite you to join us in a return to the 
traditional SPRING FLING, two and a half day 
event with demonstrations, tailgating and story tell-
ing. The Berryville, Va. Ruritan Fairgrounds gives 
us ample tailgating and camping space. 
NOTE: THE FAIRGROUNDS CHARGES FOR 
HOOK-UPS. $15.00 per night  
The Demonstrators for SPRING FLING 2008 will 
be:  
JAMES VISTE - ARTIST BLACKSMITH, DE-
TROIT, MI  
CRAIG BARR - MAKER OF PATTERN 
WELDED STEEL Cotopaxi, Co  
KEN SCHWARZ - MASTER BLACKSMITH, 
ANDERSON FORGE COLONIAL WILLIAMS-
BURG  
J.J. ROBERTS MASTER ENGRAVER, MANAS-
SAS ,VA. 
 

For more information see our web site or contact 
Larry Brown, editor. 
 
A-Days at 
Delaware Valley College 
April 26th and 27th 
 Last April 27-29 my son Calum and I used the 
NJBA trailer to demonstrate at A-DAY at Dela-
ware Valley College in Doylestown, my home 
town.  In the Spring 2007 newsletter, I described 
A-DAY, it's history and how the funds raised sup-

port student 
activities 
throughout 
the year for 
all the 
groups on 
Campus.  
Over the 
years, we 
have dem-
onstrated at 

various sites and each year, we get a better loca-
tion, a better tent, and more recognition from the 
school.  A-DAY is now designated an official fair, 
as defined by the PA State Associate on County 
Fairs, and able to take entries and award prizes in 
all the categories that county agricultural fairs have 
(iron work won several categories in hand crafts 
last year).   For the fifth year, Calum and I demon-
strated for the attendees and supported the students 
in their fund raising efforts (the highest grossing A-
DAY in history).  As a gesture to the students, on 
Sunday Calum and I made small horseshoes (or 
unicorn colt shoes, as I described for some of the 
attendees)  from 5/16" bar stock, 22 in all, for the 
students on the steering committee and their faculty 
advisors.  In each one I stamped 'A Days 2007' and 
then their initials in the toe of shoe.  These were 
handed out and I got much positive feedback from 
both students and staff.  I assume that I will again 
be making shoes for this year's committee.   
  For the sixth year, we hope to be back with the 
NJBA trailer, we enjoy doing it and the president 

of the executive committee has invited us back. I 
invite all NJBA members to join us in this demon-
stration.  We have a great time, expose a large 
number of people to the art and craft of blacksmith-
ing,  the campus is beautiful and student enjoy 
what what we do.  Please contact me if you are in-
terested in demonstrating cjfdlearn@verizon.net, 
215.489.1742.  For more information on A-DAY, 
please go to the Delaware Valley College web site 
www.delval.edu.  I hope to see you at A-DAY.  
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“Hammer on Down, the Anvils are in 
Our Town” 

GREAT LAKES INTERNATIONAL 
IRONFEST 2008 

HOSTED BY 
NEW YORK STATE DESIGNER 

BLACKSMITHS 

May 23, 24, 25, 2008 
Demonstrations by 

Jymm Hoffman                                        
Kim Thomas 
Mark Puigmarti / Bob Cook                                  
Deke Wedow 
 

One Day Advanced Class Offered by 
Jymm Hoffman on Monday, May 

26th 
 

Gallery / Auction                                                   
Iron in the Hat 
Camping                                                                 
Spousal Program 

 

For more information please visit us at 
www.nysdb.org or contact GLIFF Con-
ference Chairman Peter Parry at black-
smith@forterie.com     905-894-4843 
Contact Larry Brown NJBA editor for 
more information also. 

Northeast Blacksmiths 
Announcing the first 
regional Blacksmith-
ing Conference pro-
duced by a consor-
tium of Blacksmith-
ing groups from 
Maryland north to 
Maine. More infor-

mation will be posted here in the newsletter as 
it becomes available. 

Atlantic Coast Blacksmith 
Conference  

September 4, 5, 6 & 7 2008 
 A joint effort by the Northeast Blacksmith 
Association and other Regional Affiliates  

 3 Days of Hot Metal 

 Featuring demonstrators  

Mark Aspery 

David Norrie 

Peter Ross  

Numerous presenters, trade show, tailgat-
ing. Bunkhouse and camping, food on site.  

To be held at the Ashokan Field Campus, near 
Kingston, NY, directions and more information 
about the site are on the web site; 

http://www.northeastblacksmiths.org/ 

If you want to help and are not an NBA mem-
ber see the "Join Us" information at the bottom 
of the page. Members that want to help or have 
conference questions please contact Ryan Bles-
sey; Ryan@roverheadmetalworks.com or 
Jonathan Nedbor jonned@hvc.rr.com  
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Randy McDaniel Demo  
at Eric Cuper’s Shop  

in Easton, PA 

 This Demo was based on the work that Randy 
did for the gate at the Childrens Garden at Hershey 
Gardens. 
 The meet started with Tim Suter introducing 
Randy to the group. Randy discussed how steel 
plates were laser cut and attached to frames to 
make the main gates and the side panels. The gate 
frames and columns were made by a fabricator and 
his work was attached to them. He talked about the 
advantages of laser cutting for repetitive work and 
blanks for forging. He then discussed how the 
forms were made to create the Hershey Kisses on 

top of the pillars. For the demo he started by mak-
ing a leaf using a laser cut blank and a anvil fuller 
he brought with him and a veining swadge tool. 
Next he made a leaf using rectangular stock  which 
was welded to a leaf and stem 
he had brought with him. Then 
he started a sunflower using a 
Laser cut blank. He demon-
strated a tool he had made that 
enabled him to line up top and 
bottom tools in the center of 
the work piece for texturing 
and veining. Using this and a 
series of punches and chisels 

he made a face in the center of the sunflower blank, 
which he then sunk into a piece of pipe on end on 
the anvil. He dished the petals into a small hardy 
swage he had made for this. Eric welded the leaf to 
the stem he had brought and the stem to the base. 
Randy then demonstrated forge brazing to provide Randy McDaniel 

Leaf forming tools 

Veining and texturing tool 
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texture and color to 
the base by putting it 
in the fire, fluxing 
areas and applying 
brazing wire. The 
stem was then welded 
to the sunflower top 
by Eric. 
 He then demon-
strated making an ant. 
The body of the ant 
was made by tapering 
the end of a piece of 
pipe closed and then 
using a guillotine 

fuller to segment the body.  Then he upset the piece 
at each segment to define the parts. He then forged 
two balls for the eyes, the antennas and the legs 
which he textured in a die he had. The end of the 
pipe was cut off and a vee cut into it for the mouth. 

The eye locations 
were punched 
down and holes 
drilled for the an-
tennas and eyes 
which were 
welded from the 

inside. the mouth was then finished and Eric 
welded the legs onto the body. 
 Randy was an excellent demonstrator who filled 
the day with tips and techniques. He brought lots of 
tooling and parts of items with him so the group 
could handle them and ask questions, helping to 
bring out a lot of information. These picture cour-
tesy of Roger Dixon. More of these and others will 
be on the web site soon. LB 
Randy’s web site is http://www.drgnfly4g.com 

Finished Ant 
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ABANA Information 
 
All ABANA Affiliates, we are pleased to announce 
that the things you all have been expecting, are get-
ting done!  First, the abana.org website is getting 
updates completed, new content will follow and as 
of today, focus on you, the backbone of ABANA, 
has a new face.  Please check out this link: http://
www.abana.org/affiliates/ 
 
More is on the way, but please, please.....keep in 
mind that we are all Volunteers, and as such, that 
means what we do is strictly "For the Love of the 
Craft" 
 
If any of you are asking, "What can I do to help", 
well here it is.  We need your support, plain and 
simple.  If ABANA is to deliver better services, in 
a timely manner, we need the membership to sup-
port the effort.  Most of you know that membership 
in down, and what we need 
is for those of you out there who have not renewed 
your membership, or who have not seen the value 
in supporting ABANA, to step up and join or re-
new. 
 
And, here is something you can do.  Give a gift 
membership!  Here is the offer, if you are a new 
membership or let your membership expire and 
renew via the offer (Mail In Membership Form 
only) you will receive the Hammer's Blow CD.  
The CD contains 26 issues of the Hammer's Blow 
in PDF format, Vol. 8, No. 1 thru Vol. 14, No. 2. 
 
Giving a Gift Membership, joining as a new mem-
ber or renewing your expired membership can 
make a difference in the level of services you ex-
pect. 
 
So in closing, please consider this great offer today. 
 
Rome H. Hutchings, Chair 
ABANA Membership Services 
The Prairie Forge 
13633 Ferman Ave NW 
Clearwater, MN 55320 
(763) 878-1694 
=================================== 

To:  
ABANA members and friends of blacksmithing 
 
The 2008 ABANA Board of Directors  
sends greetings. 
 
Chris Winterstein, ABANA's new President, re-
ported on the November 15-17, 2007 
Board meeting as follows: 
"I wish you could all have been at the meeting to 
see how your new board is working. There are 
many different opinions among us, but we recog-
nize that we share a common goal, and have shown 
a remarkable willingness to listen and create con-
sensus about where we need to start to make 
ABANA into an organization that serves the whole 
of the blacksmithing community. As board mem-
bers, we support ABANA's mission to promote and 
preserve blacksmithing. We are not here to pro-
mote and preserve ABANA except as a vehicle for 
that mission. ABANA can't, and really shouldn't 
survive unless it can provide real benefits to mem-
bers. Those benefits need to compliment, rather 
than compete with the services of affiliates, and we 
want your input!" 
 

Look for the complete President's Letter in the next 
Hammer's Blow. 
 

We are committed to bringing new vitality into 
ABANA and there is much to do. First, we are ini-
tiating a survey to better understand who we are 
and how to set priorities. The survey is about 30 
questions so it shouldn't take much of your time to 
complete. It is open to members and non-members. 
Please click on the following link: 
 

https://www.surveymonkey.com/s.aspx?
sm=tY9bZ9u_2f5lIPBVLM041k7w_3d_3d 
 

Thanks for your participation! 
ABANA Board of Directors 
Paul Boulay, Elizabeth Brim, Wayne Coe, Maegan 
Crowley, Will Hightower, Rome  Huchings, Don 
Kemper, Jim Masterson, Eric Ryser, Kim Saliba, 
Dorothy Stiegler, Linda Tanner, Jill Turman and 
Chris Winterstein 
 
There is a link to the survey through the njba web 
site 
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MAKE YOUR LITTLE GIANT 
POWER HAMMER WORK 
HARDER THAN EVER! 
 Please join us March 28-30, 2008 for the 16th 
annual Little Giant Rebuilding Seminar!   
This class was first taught by our good friend Fred 
Caylor of Zionsville, Indiana. We carry on his tra-
dition of teaching how to make Little Giants run 
well and hit hard.  
 This 2 ½ day class is a hands-on format. You 
will help transform a 25 LB Little Giant hammer 
from functional but sloppy condition into a well 
tuned, quiet, hard working hammer.  Sid Sued-
meier, owner of Little Giant, will share all his 
knowledge and experience gained from working 
with Fred and from 17 years of repairing and re-
building Little Giants. An old style 25 LB Little 
Giant will be rebuilt during the class, and a new 
style machine will be on hand to demonstrate 
proper assembly and adjustment of both styles. 
 The class is held in our shop in historical Ne-
braska City, Nebraska.  The city has a wide variety 
of cafes, outlets (including Pendleton Woolen 
Mills), antique and gift shops, orchards, wineries 
and museums.   
 

IF YOU HAVE A LITTLE GIANT, THIS CLASS 
IS FOR YOU!    
 

 No experience is required to attend this class.  
Past students have ranged from age 15 to 90, and 
from all walks of life. Anyone who wants to learn 
will benefit from this class. We approach the re-
building process using tools that can be found in 
the average home workshop.  If you are in the mar-
ket to buy a power hammer, this class will make 
you an educated shopper. If you already own a Lit-
tle Giant, or any other brand of power hammer, this 
class will teach you how to get the best perform-
ance possible. 
 

 The class costs $95, refundable up to 7 days 
prior to the class; advance registration is required.  
We limit the class to 25 participants.  The class 
starts at 9 AM sharp on Friday, and usually ends by 
Saturday evening.  The schedule runs Sunday until 
noon in case we encounter any exceptional prob-
lems in rebuilding, and to answer remaining ques-
tions.  

When we receive your registration, we will send 
you a city map, along with travel and hotel infor-
mation. 
Airports are located in Omaha (45 miles north), 
Lincoln (50 miles west) and Kansas City (125 
miles south). 
=========================== 
 

Joseph Fazzio - Wall, 
LLC 
by Bruce Freeman 
 
 Our favorite "candy store" has opened a branch 
in Wall Township, NJ, right on the Collingwood 
Circle.  I'd heard first of this new location for 
"Fazzio's" from Marshall Bienstock.  Since I pass 
the spot five days a week, I was keeping an eye on 
it.   As Andy Vida and I were leaving the Colling-
wood Auction, the other day, I noticed the "closed" 
sign had finally come down, so we pulled in.  The 
yard has some stacks of plates and other metal, but 
doesn't (yet) compare to the Glassboro yard, so we 
went straight into the store itself. 
 
 There we met Frank Gonnello, the manager of 
this store.  After looking around the modest store 
area, full of tools, welding and grinding supplies, 
hardware, pulleys, cable, small pre-cut plates and 
shims, etc., we shot the bull with Frank for a while, 
and told him about NJBA and our occasional pil-
grimages to Fazzio's, Glassboro.  Frank then gave 
Andy and I a guided tour of the warehouse.  This is 
quite an impressive facility, about as different from 
the Glassboro store and yard as it could get.   
 
 The main room of the warehouse is filled with 
round, square, and flat stocks, tubes and pipes of all 
sizes and descriptions, as well as angle-iron, chan-
nel, and I-beams, all neatly stacked on custom-built 
racks, from floor to ceiling.  These stock racks 
were constructed at the Glassboro facility for use 
with a small, German-made, side-loading fork lift, 
with extra-high capability.  The floor, which had 
been domed when Fazzio bought the existing build-
ing, had been topped with fiber-reinforced concrete 
to a perfect level.  The stock racks are spaced ex-
actly to permit access by the fork lift. 
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 The smaller room had at one point had been a 
loading dock to the original building, but over 
changes in ownership had been extended and 
closed in.  Frank had done additional work to bring 
it up to par with the main room.  This room if filled 
with plate of all description.  Frank showed us the 
computer link to the front desk.  As an order is 
written up in the front, it is assembled in the ware-
house for efficient loading. 
 
 Be sure to stop by Fazzio's new location at your 
earliest convenience.  It's not as much fun to ex-
plore as the Glassboro yard and buildings, but it 
looks to be a good place to get stock of all sorts.  
Quantity discounts are available, so be sure to ask.  
When you visit, let them know you're with NJBA! 
 
 The store address is 5001 Highway 33-34, 
Farmingdale, NJ  07727.  Phone:  732-938-5501.  
Website:  www.jfiwall.com. 
Directions:  Take NJ Route 33, or 34 or County 
Route 547 to the Collingwood Circle.  Proceed 
around the circle until you can exit onto Route 34 
southbound.  Immediately turn right into the park-
ing lot. 
 

NJBA member Erik Von Arx 
 

Erik has had some of his pieces in the Housantonic 
Museum of Art's "Lineal Investigations" show. 
Nov. 9 -Dec. 21 2007. Museum is in Bridgeport, Ct 
Check out this web site for pictures of the pieces.  
http://www.suburbanartists.com/photos 
Eric Von Arx (evonarx@hotmail.com) 
 

FOR SALE 
B Arnold has some items for sale; 
Champion No#0 power hammer, swage block 
stand, 18" swage block, foot pedal vice and other 
tools.   Robert Arnold  631-744-1650 
 

From the forge list; 
From: Andrew Vida <osan@netlabs.net> To: 
Sponsored by ABANA 
<theforge@mailman.qth.net> Subject: [TheForge] 
Learn something new every day... 

 
I was speaking with an old railroad retiree the other 
day. When he started out, the method for cutting 
rails was to score them all the way around with a 
large helved chisel and then smack the rail on the 
side, resulting in a <poink>... one rail becomes 
two. 
 

Thought that was pretty cool. 
 

-Andy 
——————————————– 
The guys at the scrapyard where I get my sections 
of rail use a torch and cut both sides of the bottom 
flange, then put it on top of something and whack it 
with a sledge hammer. The pieces break right off. 
It's where I get my stash of RR track pieces, to 
have available for beginning smiths. Part of their 
scrapping involves getting piles of old rail and 
breaking it up into more convenient hunks- they go 
through a pile of track pretty quickly.  
"Saint Phlip" 
 
Ornamental Tidbit on Youtube 
If you have the capability to watch video on your 
computer, then check this out. Documentary in 
Yellin's shop in 1986. Francis is there, Jack An-
drews, Fred Christ, Tom Latane, Pete Renzetti, and 
others. This link is to the first video. I think there 
are 5 more if you look to the left of the video, you 
will see the links. 
 Enjoy. 
Cuper Studios LLC 
Eric Cuper  
2436 Birch Street Easton, PA 18042  
www.cuperstudiosllc.com 
ericuper@msn.com  Studio: 610-438-8694    

"Documentary filmed during April 1986 showing 
blacksmiths forging a fancy wrought iron gate us-
ing traditional forging techniques." 
Just click on this link: 
 

http://www.youtube.com/watch?v=v_IUu0t9su0 
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  Blacksmithing 

    Workshops and 
Classes: 
Peters Valley Craft Education Center 
19 Kuhn Rd., Layton, NJ 07851 (973)948-5200              
pv@warwick.net      www.pvcrafts.org 
Academy of Traditional Arts 
Carrol County Farm Museum 
500 South Center St. Westminster, MD 21157 
(410)848-7775    (410)876-2667 
Touchstone Center for Crafts 
R.D.#1, Box 60, Farmington, PA 15437 
(724)329-1370    Fax: (724)329-1371 
John C Campbell Folk School 
One Folk School Rd.  
Brasstown, NC 28902 
1-800-365-5724      www.folkschool.com 
Brookfield Craft Center 
286 Whisconier Road 
P. O. Box 122 
Brookfield, CT  06804-0122        203.775.4526 
Open Forges 
We are looking for members who are interested 
in opening their forges up to members as a open 
forge. This does not have to be a weekly forge 
as is Marshall’s the others can meet once or 
twice a month. Please contact, Larry Brown, 
Editor. 
We want to encourage all to join us at:  
Monday Night Open Forge in N.J. 
Marshall Bienstock is hosting an open forge in 
his shop at 7 pm almost every Monday night 
( Please call ahead on holidays to make sure , 
(732)780-0871 ) 
Open Forge in Long Island 
Sunday from 10:00 am to 6pm.  
Starting the 1st Sunday in November until the 
end of April.  Please call ahead to confirm and 
get directions.   Ron Grabowski, 110 Burlington 
Blvd. Smithtown, NY  (631) 265-1564    Rons-
forge@aol.com  
If any members have a forge at home and work in the 
evenings or weekends and want to open it up to help a 
few local guys, let me know, Larry Brown, editor, as 
we get requests from members who have a hard time 
traveling to some of the open forge locations. 

Business Members 
We would like to thank those who joined with 

our new Business Membership category . 
Business dues are $40 

Please show them our support 
John Chobrda, Pine Barrens Forge 
231 Morrison Ave., Hightstown,  NJ 08520 
609-443-3106 JChob@earthlink.net 
Grant Clark, GWC Forge 
PO Box 158 Perrineville NJ 08535 
732 446-2638, 732 446-2638 
Eric Cuper Artist Blacksmith 
109 Lehman Lane, Neshanic Station, NJ 08853  
908 642-6420 ericuper@msn.com 
Bruce  Hay, Jr.  
50 Pine St., Lincroft, NJ 07738 
Jayesh Shah, Architectural Iron Design 
950 S. 2nd St., Plainfield, NJ 07063 
jay@archirondesign.com 
Louise Pezzi, Blacksmith 
1241 Carpenter St  
Philadelphia,  PA 19147  
215 336 6023   pezziandjr@gmail.com 

BLACKSMITH TOOLS FOR SALE! 
John Chobrda 

  
Has a large selection of tools for sale. 

Anvils – Forges - Leg Vices—Blowers  
Tongs – Hammers 

Will also repair and/or resurface Anvils 
Call John for prices and availability 

Evening  609-610-3501  

Search 
 

I am looking for a  
#250 fisher anvil in good shape. 

If you have one for sale or run across 
one, contact me; Larry Brown,  
NJBA Editor. (718) 967-4776 
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Forge Welding Basics with Charley Orlando 
or 

What I did at my Class at John C. Campbell Folk School 
By Tom Kennedy, From the FABA Newsletter 

 
Five Steps to Consider: 

1) Clean, hot fire   2) Upset and scarf   3) Rehearsal   4) Flux   5) Weld 

Note -- We used a gas forge and got excellent results. When working in a coal fire you can 
work with larger, more awkward pieces but you also spend much of your time building and 
cleaning the fire. The propane forge we tried produced consistent, clean welds. The only limita-
tion was the size of the workpiece that you could fit into the firebox. The gas forge was a 
ForgeMaster two-burner aspirated forge. Charley says they are comparable to a Swan Forge and 
are available through Kayne & Sons as well as others. 

Keep your heat as localized as possible to avoid warping the rest of the 
piece. If you have a torch, clamp the piece in your vise, heat the tip, then 
hit it with your hammer. Remember - shorter more localized heat will 
work better and the more you heat the piece, the greater chance you will 
have for warping. 

Step 1: The Fire: 
Holes and empty 
spots will form 
here and will rob 
you of heat. 
"Clinkers" will also 
form, restricting air 
flow and reducing the 
heat 
 
Resting the work 
piece in a "cave" 
only warms it & will 
not get it to the 
proper welding tem-
perature 

 
 
 

Shove the work piece 
into the fire using a 
"sawing" motion al-
most as if trying to cut 
the fire in half. This 
pushes coke beneath 
the piece making the 
fire compacted so that 
it maintains heat dur-
ing welding. 
Instead, pack the coke 
coals closely around 
the work piece. Direct 
contact transfer more 
heat. But you also run 
the risk of clinker & 

green coal sticking to 
it, so keep your fire 
well tended. 

Step 2: The Scarf: 
First, upset the 
piece over the edge 
of the anvil, in the 
vise, or by using an 
upsetting plate on 
the floor. 

Remember, a lighter 
hammer and more blows 
usually work better. If 
you need to enlarge the 
upset, taper the end in 
between upsets to get it 
to spread out more. 
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Step 3: The Rehearsal: 
Just as you lay out your tools and prepare the fire before starting, you need to rehearse your 
weld. Practice heating, fluxing, and transferring to the anvil so you can get the "muscle mem-
ory" of which hand holds what tool / work piece when. Those of us that failed our first welds 
(which was all of us) determined that we had missed one or more simple things. Perhaps our 
fire wasn't clean, or it didn't get enough air, or we waited too long to hit the piece because we 
were looking for our hammer or flux. Rehearsal & preparation is the way to go. It may seem 
silly at first, but by your third successful drop-the-tongs weld, it will make all the sense in the 
world. 
 

Step 4: Fluxing: 
Once you have the pieces scarfed, heat them up to a bright red or orange and sprinkle or shake 
the flux on. Using a long spoon allows fluxing in the fire so you don't lose heat. Most of us 
fluxed ours out of the fire and were still successful. When properly fluxed, the piece will look 
shiny and bubble a little. Or, as my friend Bill Stapleton says: "It'll look like a glazed donut". 
Flux is essential, as it coats the metal and helps prevent if from burning and forming scale 
through oxidation. It also reduces the melting point of any scale that does form, making it easier 
to slough off when the weld is created. 
 

Step 5: The Weld: 
This is where the rehearsal comes in for a "drop-the-tongs" weld. 

4) Lightly tap with a light 
hammer. If it doesn't stick, you 
need to start it over. As Char-
ley told us: "the best way to 
learn how to weld is to try it". 
After you get it to stick, STOP 
HITTING! REFLUX and heat 
it up again before hitting. 
When it feels more solid, you 
can begin to hit a little harder, or even switch to a heavier hammer to refine the joint. However, 
removing any seam lines should still be done with your lightweight hammer. 
Small lips can be peened at an angle to get them to blend in better. Remember to do this at a hot 
heat to avoid knocking the weld apart. 

1) Heat both scarfs 
"up" after they 
have been fluxed 

 
2) Flip them both 
"down" for about 30 
sec, being careful not 
to burn the thin tips - 
a little sparking is ok, 
though. 

3) Choreograph 
the pieces 
quickly - avoid 
laying them di-
rectly on the 
face of the anvil 
so you don't 
lose heat. The 
anvil will suck 
heat out quick. 
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Types of Welds: 
 

Chain Weld: 
a. Start off with straight stock; 
 

b. Bend into a "U" and scarf the ends - 
you do not need to upset. 
 

c. Finish bending into a "teardrop" shape 
and overlap the scarfs face to face 
 

 d. Flux between the scarfs, press to-
gether, heat and weld 
 

e. Once the weld is good, you can finish 
shaping the ring or link. 
 
 
 
 

Flat Rings: 
a. Start with flat stock. The periphery of 

the ring is 3.1416 times the diameter; 
 

b. where the diameter is measured across 
the middle of the stock width Add 2x the 
thickness of the stock to allow for the 
weld joint 
 

c. Begin by bending the bar into a "U" 
shape after you scarf the ends. Bend both 
ends together so that the scarfs overlap. 
Don't worry about making it a round ring 
- you can finish shaping it after it's 
welded. Flux the scarfs before taking it to 
a welding heat. Flux then close the ends 
when you put it back into the fire. 
 

d. Final shaping can be done on the anvil 
horn or on a mandrel cone. 
 
 
The preceding was not meant to be the only, or even a better way, to do forge welding. Merely, 
it was sharing some of the tips that I picked up in Charley Orlando's class at the Folk School. 
All I can say is that after trying some of this stuff on my own, Charley's methods made a lot of 
sense, especially to a novice forge-welder like me. My only other intention is to help other 
members succeed with the help of the information I gained in the class. You could make a ca-
reer out of forge welding but the basics remain the same. I hope this helps. 
 

From the Florida Artist Blacksmith Association Newsletter 
* re-worked by the FABA Editor, then the NJBA Editor 
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Northeast Blacksmiths Association 
Northeast Blacksmiths holds its meets 

twice a year at the Ashokan Field Campus 
in  New York State. 

The Ashokan campus is located in  
Olivebridge, N.Y., several miles west of 
Kingston, N.Y. The meets are held the 
first weekend in May and in the first 

weekend in October every year. The main 
demonstration is in the blacksmith shop 
and there is a "Hands On" workshop for 

beginners. A main demonstrator is 
brought in for each meet, food and bunk-

house style lodging are provided as part of 
the cost of the weekend long meet.   

Contact : Tim Neu  
to register for hammer-ins  
or subscribe to the newsletter; 
Tim Neu, Ashokan Field Campus,  
447 Beaverkill Rd. 
Olivebridge, N.Y. 12461    [914]657-8333 
For more information check out the web 
site;  <http://nba.abana-chapter.com/> 

  

Join ABANA or Check out other area chapters! 

NAME _________________________________ 
 
ADDRESS ______________________________ 
 
CITY___________________________________ 
 
STATE/PRO V. _____________________________ 
 
COUNTRY______________________________ 
 
ZIP (+4)/POSTAL CODE___________________ 
 
PHONE #  ______________________________ 
 
EMAIL _________________________________ 
Order Online, Mail, Call or Fax your Check 
or Credit Card Payment to: 
ABANA 
P.O. Box 3425 
Knoxville, TN 
37927-3425 USA 
865-546-7733 VOICE      Website;  WWW.ABANA.ORG    Email;   ABANA@ABANA.ORG 

___ Regular Member  $55.00 
___ Senior Citizen (Age 65+)  $50.00 
___  Full Time Student  $45.00 
___ Foreign Member  $65.00 
__ Public Library-USA  $45.00 
___ Contributory                         $100.00 
MASTERCARD OR VISA ACCOUNT NUMBER 
 
_______-________-________-__________ 
 
EXPIRATION DATE    _________      _________ 
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Join The Pennsylvania Blacksmiths Association! 
 ________________________________ 
  Name 

 ________________________________ 
  Address 

 ________________________________ 
  City, State, Zip code 

 ________________________________ 
  Home / work Phone #                                            E-mail (optional) 
 New Member ____ Renewal ____  
 Do you have any particular skills (welder, accountant, carpenter, 
doctor) that may be helpful to the group or membership? 
_____________________________________________________  
  ____________________________________ 
    Suggestions for PABA demonstrations 
 
     What is your skill level? 
    O Beginner  O Intermediate  O Advanced  O  Professional 
Membership paid by ___Cash ___Check # _____  
 
Send your completed application with $ 20  ( one year dues) to; 
PABA Treasurer, Buzz Glahn 
 1667 Wyomissing Rd.  
Mohnton, PA 19540  
(make Checks payable to PABA)  
 

PABA Membership Application 
Membership is from Jan. 1 — Dec. 31 



New Jersey  
Blacksmiths Association 
90 William Avenue 
Staten Island, New York 

 

How to Join or Renew your Membership in NJBA: 
NJBA Dues are $20 per year.  

NJBA Business Dues are $40 per year 
Please make your check out to:  “NJBA” 

Please mail checks to: 
NJBA, P.O. Box 224, Farmingdale,  NJ 07727-9998 

Please include payment with the information listed below. You will receive a postcard 
 confirmation of your membership, and will receive a newsletter within a month.  

 NJBA's "year" runs from June to June.  If you join mid-year, the postcard will offer a  
prorated dues option which will then allow you to extend your membership till the following 

June.  The following information will be listed in a roster available to other members. 
Name  ____________________   Home Phone________________ 
Address   _________________     Day Phone   ________________ 
City     ________________________________________________ 
State   _____________________   Zip   ______________________ 
E-Mail  ___________________ Skill Level (optional)___________ 
Comments ____________________________________________  

Index For NJBA  
Volume 12, #4 
10/29/07 
Meets and Reports 
Pages 1–11;  
ABANA Information 
Page 12, 
Assorted Information 
and Ads 13 —15,  
Forge Welding 16—18 




